%}% ValuCompass

WANT MORE
OWNER CLIENTS?

DISCOVER FIRST -
“THE FASTEST OWNER ENGAGEMENT TOOL ON THE PLANET"



THE BIG WHY 4){%

O Owner’s want one-stop help to
8 6 /0 plan, execute and grow both
professionally and personally

MassMutual Research



YOUR WHY

10X Better Production

« More Revenue from New Owner Clients

« More Revenue from Current Owner Clients

« Deepen Relationships with Business Owners
« Enhanced Skills with Business Owners

« Play an Important Role in Improving Local Community



PROBLEM: ADVISORS/OWNERS THINK DIFFERENTLY %%

OWNER BRAIN ADVISOR BRAIN




"FLAGSHIP" DISCOVER ASSESSMENT & REPORT

“‘FASTEST OWNER ENGAGEMENT TOOL ON THE PLANET”

$1.84M
| Value Gapl

Enterprise Value

$3.89M
Total Value Gap $1.84M
* 60%+ Conversion, in 30 minutes e nd Mg
Potential Market
Margin Advantage
» 5 DISCOVER assessments uncover: i
Barriers to Entry
 $240,000 in advisory fees (1%) o e
» $5,360,000 AUM opportunity e i e— |||
. . Operati =ty
« $15.6M in insurance needs Senior Management  Eem—"
Human Resources —
° _ 1+1 Product Differentiation  I—
401(k) take-over opportunities e p—
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Recurring Revtengue
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WE PROVIDE A TURNKEY SYSTEM (OLA)

ONBOARD

COMPLETE TOOLKIT (It’s Easy)

e Client Dashboard
Professional Meeting Tools

e Just-in-Time Training Videos

Fast/Easy Training
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WE GET ADVISORS IN THE GAME

LAUNCH

GOING LIVE (It’s fun)

e 5D Kick Start to build momentum

e Study Group with experienced mentors
* Help Desk




WE GET ADVISORS CRANKING

ACCELERATE

PRECISION MARKETING (It’s Exciting)

* 20D Owner Campaign
* Expert Referral Network

e “Share” Automated Compliant Connectivity

Targeting the Owners
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YEAR ONE OBJECTIVE %%

5 New Owner
Clients




ONE CLIENT PAYBACK %%

100% ROI
Guarantee




APPENDIX



BUILT ON CONTINUOUS RESEARCH AND DEVELOPMENT

Early Algorithms - The White Papers ValuCompass is Formed
Chuck hones his algorithms ; | _,Q Written collaborations with Ralph ValuCompass is created: a platform
at MIT and Harvard to | : Bradburd and Ron Everett form the designed specifically for Financial
quantify private businesses. B [I I]u : gold standard for quantifying Advisors to help guide one singular
business methodologies. client: the Private Business Owner.

1970s 1980s

Springfield, Vermont @ Foundational Analytics ,=>? % Another Evolution

CEO Chuck Richards witnesses the Chairman's View, the data engine I Next generation software launched:
collapse of his small manufacturing \‘!!” from which ValuCompass later @ $450 billion in aggregate revenue,
town's economy. His mission is to arises, is established in New 35,000 private businesses, millions of
understand, "Why?" England and Ontario. <<<< data points

1,000 Programs — 4,000 Advisors — 50,000 Businesses

National Association of
Certified Valuators and Analysts®

THE AUTHORITY IN MATTERS OF VALUE

I W BN Massachusetts NATIONAL INSTITUTE OF
Institute of STANDARDS AND TECHNOLOGY
U.S.DEPARTMENT OF COMMERCE

Technology




PRECISION MARKETING: EVEN MORE OWNER CLIENTS %%

DISCOVER FIRST

ROUNDTABLE

EXPERT NETWORK

CUSTOM BRANDED MATERIAL

CONTINUOUS OWNER OUTREACH

CASE STUDY VIDEO



VALUCOMPASS SYSTEM: FINANCIAL ADVISOR
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ROADMAP

Create longterm plan

HEAD-OF-THE-TABLE

Network Delivery System



VALUCOMPASS SYSTEM: BUSINESS ADVISOR
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GROW

Deep Operational Assessment

HEAD-OF-THE-TABLE

Network Delivery System

1%

SOLUTION




HEAD-OF-THE-TABLE LEADERSHIP

OWNER YOU
THE PLANNING
TABLE i' ﬁ'
Experts at the Table

5
« Accountant 1 /o

« Business Consultant

* Insurance P&C

e Retirement 407K
« Health Benefits
e QOthers as Needed

Powered by “Share”



IN THE DEV PIPELINE (BETA) %%

Master Classes
Quarterly Owner Reporting



